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MMocTiiiHe OHOBMEHHSI ENEKTPOHHUX CIOBHUKIB AOMOMarae 3[iNCHIOBATW LBMAKMIA MOLIYK TEPMiHIB 3 ypaxyBaHHSM
mopdonoriyHux opM Ta A03BOMSE 3HANUTU NMPUKNAAM iX BXMBAHHSA NS TOYHILIOrO nepeknagy, HaBYaHHsa uu npodeciinHol
poBoTy. IeThes Takox Npo HeoBXiAHICTL CTBOPEHHS TEPMIHONOTYHOrO 3abe3neyeHHs ANS CyyacHuX iHopMaLLiiHMX cCTeM
ynpaBniHHs, 6aHKiB Ta 6a3 faHuX, OCKiNbKM, SK BiOMO, TEPMIHOMOriS — Lie CYKYMHICTb CniB, CNiBBIAHECEHMX i3 NPOECiliHO
ceporo HisnbHOCTI (TEXHIKOW, YNpaBMiHHAM, KyNbTypok TOLLO), MOB’A3aHWX MiX €060 Ha pi3HWUX pIiBHSX: NEKCMKO-
CEMaHTUYHOMY, CIIOBOTBIPHOMY, FpaMaTUyHOMY.

BnnuB dyHKLiOHanbHOI KOMNOHEHTY Ha i opraHisauilo CBiAYMTbL NPO Te, L0 MOBA € CUCTEMOI 3aC0biB BUPaXeHHS, fka iCHye
Ta PO3BMBAETLCA Y MOBJIEHHI.

Meta craTTi: NiHrBiCTUYHI AOCNIAXEHHs 3acBigyyloTb, WO MPWUHLMMIB NIHTBOMparMaTukn, fK OUCLMMIIHW, L0 BMBYaE
LiinecnpsiMoBaHe BWKOPWUCTaHHS MOBW NIOAMHON, HE [OCTaTHbO Ans Toro, LWob 3abe3neunTu AOCTiLXEHHS MexaHi3miB
(hopMyBaHHA Ta (YHKLIOHYBAHHA MapKETWHTy — Haykn i BOAHOYAC MPaKTUYHOI AIANbHOCTI, WO PO3BUBAETHCA B Cy4aCHWUX
ymoBax cnisnpaui daxiBujB Ha MiXHapoO[HOMY piBHi. BigTak, Hamn 3anponoHOBaHO MOEAHATM iX i3 eneMeHTaMn KOTHITUBHOI
NiHrBiCTUKN. BopHouac, KOTHITWMBICTMKA, 3a [OMOMOroW MOBM, AOMOMAarae OTPUMAaTW afieKBaTHE YSBNIEHHS NMPO MIOACHKY
CBIfOMICTb i po3ym, W y Takuii croci® 3po3ymiTh, K MOBHI siBULLA BiA0OPaxalTb Ta HOPMYKOTb HALIE MUCIEHHS, NaMm’aTb,
CMPUAHATTA CBITY.

PesynbTatn aHanisy kopnycy (:akTUyHOro MaTtepiany 403BOMSIOTb OLHUTK 3HAYHe (DyHKLiOHANbHE HaBAHTaXEHHS TEPMIHIB
MapKeTUHrOBOI [iANbHOCTI: BOHW NPUBEPTalOTb yBary CBOEK KOMYHIKATUBHOK HACWYEHICTIO 3a MiHiManbHUX 3aTpaT MOBHUX
3acobiB BifiBifyBaya CynepmapKeTy, YuTaya peknamu B TpaHCMOPTI YK iHLLMX FPOMALCHKUX MiCLIAX, MPOLABLA OH-NaiH, KOTpUil
3aLlikaBneHui y WBUAKOMY NpoAaxi ToBapy.

KnioyoBi cnoBa: TepmiHocucTeMma, rHizgoBa

MiKPOCTPYKTYPHi acnekTu.

TaKCOHOMif, CTPYKTypM3auif, CWUHOHIMM, Makpo- i

OyHKIIOHYBaHHS MOBH BiIOYBAa€THCS BiIMOBIITHO
IO y4acTi y Tmpomeci KOMYHIKamii pi3HHX
JIHTBOCOIIYMIB Ta BHOKPEMITIOE POJIb MParMaTUIHOT
CKIamoBOi — cdepd MOBICHHEBOI HisTBHOCTI
JIIOIMHM, SKa Ha PIBHI CJIOBA CIIPHUSE BHUSBICHHIO
BHYTPIIIHIX 3aKOHOMIpHOCTEH peryoBaHHS
aJIeKBaTHOrO BHOOPY Ta BXKHMBAHHS JIEKCHYHOT
OJWHHUIII B THUIOBIH KOMYHIKATHUBHIH CHUTYyaIllii,
oB’s13aHi# 13 npodeciiinum kouTekcToM (I. Cycos,
. Mosuan, C. Rey, J. Dubois, F. Saussure,
M.-C. L’Homme).

Onmc ¢opmu i 3MicTy — TOOTO CHHTAaKCHC i
CEeMaHTHKa — I He Jal0Th HaM IIOBHOTO OIUCY
MOBH, OCKUJIBKM MOBHI ()akTH MOXKHa pPO3TJIsIaTH
TaKOX 3 TIparMaTHYHOI TOYKH 30py, KOJIH
CHPUHHATTSA Ta IHTepHpeTaliss 3Ha4YeHb TEPMiHIB
3aJIe’XaTh BiJl KOHTEKCTY.

Y wmapkerunroBiit aismmbHOCTI (M), 30Kpema,
came B KOHTEKCTi NPOCTEKYETHCS THIT TEPMiHa, IO
CHpusie TIOSICHEHHIO Ta YTOYHEHOMY DO3YMIHHIO
foro 3HaveHHs. 3araJbHUI aHaNi3 TEPMiIHOCHCTEMHU
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MATBEPANB JIONUIBHICTh 3aCTOCYBAaHHS JBOX IIOHSTb:
MaKpOKOHTEKCTY 1 MIKPOKOHTEKCTY. MiKpOKOHTEKCT
00MEXyeThCS  (PYHKI[IOHATEHUM BTIJICHHSAM  3MICTY
TEPMIHOJIOTIYHOI OJIMHHUIII Ta BU3HAYAETHCS CHCTEMHHUMHU
3aKOHOMIPHOCTSAMH  (OPMYBaHHS  JIGKCHYHHX 1
rpamatnuHnx 3HaueHbp (la  mise en  marque,
le lancement de la marque, la perception de la
marque). Toai sk MakKpOKOHTEKCT — HEOOXiMHUN st
PO3KPHUTTSI TOHATTS, $KE IMEHye TOH 4YH IHIIHH
TEPMiH — OXOIUTIOE KOHKPETHY CHTYAIlif0 3aCTOCYBAHHS
TepMiHa, a caMe CYKYIHICTb KyJIbTYpHHX 1 COLIaIbHUX
YMOB, sIKi BU3HAYAIOTh BECh HOTO0 CMHCIIOBUI 1 MOBHHI
KOMIIIEKC, IK BUJTHO 3 HABEJIEHOTO MPUKJIAAY:

Le marketing des territoires, au-dela de la simple
pratique professionnelle adoptée de longue date, peut
étre découpé en phases dont la mise en marque et
le lancement de la marque sont les étapes sur
lesquelles nous nous penchons ici. La mise en marque
des territoires comporte une dimension stratégique
orientée vers le renforcement de l’activité globale des
territoires... Les travaux en marketing des territoires

This is an open-access article distributed under the terms of the Creative Commons Attribution License 4.0.
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se concentrent essentiellement sur la perception
de la margue, son image et son positionnement [12, p. 1].

OCKUTBKH TIpOIIeC KOHOTAIil € pe3yabTaToM
0COOMBOCTEH YYTTEBOTO BiJOOpa)KeHHsS, TOOTO
0e3MmocepeIHLOr0 3B’SI3Ky JIIOJAWHU 3 OTOYYHOUUM

CepesoBHILEM, BOHA MEXYE TIOJCKY AN
3 iHGOPMAIHHOI 3aByaJIbOBAaHICTIO BHKJIALY.
CopuifHATTS  TOrO YW  IHIIOTO  MpPEAMETY

BiOYBA€THCS MiJ BIUTUBOM Pi3HHUX CEHCOMOTOPHHX
(akTopiB, KaTeropiaJbHUX CXeM, 3amacy 3HaHb
TOIIO, iHIIMMH CIIOBAMH, KOHLENTYaJIbHOI CHCTEMH
HOCIiB MOBH, HaAiIeHOI iXHIM CTaHAAPTHUM
YSBICHHAM  Ta  TIEPCOHAIBHOIO CHCTEMOIO
OWIHIOBaHHS. 3a HAIINMU CIIOCTEPEKCHHAMH,
TEpMiHM, 3amo3WueHi 31 cepu  EeKOHOMIKH
(produit m, marché m, concurrent m, vente f), ne
3a3BUYail  MalOTh HEUTpalbHE  «3a0apBIICHHS»,
y MapKeTHHr'y HaOyBalOTh IIO3UTUBHOI abo0 X
HEeraTMBHOI KOHOTalii IIJISIXOM  BHKOPUCTaHHS
pI3HHX MOBHHX 3aco0iB, 30Kpema, J1000pOM
CHHOHIMIB YH TO €MOIIiifHO-3a0apBICHUX CIiB, 5K
y mpukiagax: marché capricieux, produit drapeau,

produit vache a lait, vente agressive, budget
« suicidaire » [3; 6 ; 14; 15].
TaxcoHOMIs € NEPCIICKTUBHUM crocoooM

nacropTu3anii Oyab-sSKoi TEpMIHOCHCTEMH, MO3asK
JO3BOJISIE  iepapxXi3yBaTH  ii  KOHLENTH 1
KJIacuQiKyBaTH NpU LLOMY TEPMIHH BIANOBIIHO O
KaTeropid. ¥ cy4acHOMY MOBO3HAaBCTBI Liei cnocio
MPE/ICTABIICHHS TEPMIHOCHCTEMH HaOyBa€e iCTOTHOCTI
y 3BS3Ky 3 TOAAJBLIO  KOMII IOTEPU3AL€I0
0aratbox IpoIIeCiB OCIIIKEHHS opsiz
13 TEHICHHIEI0 OO pPO3MISy MOBHHX  SIBHI
Y KOMYHIKATHBHOMY aCIIeKTi.

3anponoHoBaHy HIKYE KIacH(DIKaIil0 CHCTEMH
TepmiHiB  MJl  3milficHeHO Yy  BIIOIOBIZHOCTI
no kputepiiB, BuszHaueHux C. B. ['puHBOBHM,
JIOCIII/IHUKOM CTaHy CY4acHOTO TEpPMiHO3HABCTBA
Ha Marepiajni  pi3HMX MOB, IO JO3BOJISIE
CHCTEMAaTH3yBaTH M03aMOBHI Ta MOBHI XapaKTEePHCTHKH
il TepMiHiB.

Ho rtpynu icmopuuni xapakmepucmuku Mu
BiZIHECITH:

® BiK TEPMiHOCHCTEMH 200 Yac MOSBU MEPIIHX
TEPMiHIB

CJ0BO  «MapKeTHHI» II0YaJI0  BXXHMBATHCh
3 mouatky XX cr. B CHIA micueBumu depmepamu,
SIKI B TOITYKaX PUHKIB 30yTy /I CBO€T MPOIYKIII,
Hamaraimchk oBoyofiTH puHKOM «Market Getting».
3romoM 3 IMX JBOX CJIiB YTBOPHBCS aKPOHIM
marketing «mapketuar» [1, c. 14].

® faHi o4O 11 HOXOMKEHHS

HeoOxigHicTh Yy HOMiHAIil 00’€KTiB, Cy0’€KTIB i
SIBUII] HOBOI TaJly3i €KOHOMIKH, 10 CopMyBallach
Ha MEpeTHHI KUIbKOX TpaIuLiiHuX chep MisuTbHOCTI
JIFO/TNHH.

® CITiBBiTHOIICHHS KUTBKOCTI BIACHUX TCPMIHIB
Ta 3aM03WYCHUX 13 IHIIUX CHCTEM TEPMIHIB IIi€i K
MOBH.

3HavHa KUIBKICTh TEPMiHIB MapKeTHHTY HaOyna
IHTepHAIlIOHAJILHOTO XapakTepy. Bunsatok
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CTaHOBJIATH JiMile MeTadopuyuHi  TEepMiHM, IO
Oe3rnocepeiHbO TOB’s13aH1 3 0COOIIMBOCTAMU KYJIBTYDH,
ictopii ®panuii Ta CcHOpUHHATTA i HABKOJIHMIIHBOI
niiicrocti (marché déprimé, contrat brasseur (contrat
de biere), produit dodo) [6; 17].

Jpyry rpymy NIPE3EHTYIOTh
xapakmepucmuku, a00 >X Tak 3BaHI
napameTpu»:

A. Po3mip Tepminocucremu (mo 100 TepminiB —
MikporepMminosoris, 100-1000 — wme3oTepmiHOIOTIA,
Oimpmre Hixk 1000 — MaKpOTEPMiHOIIOTS).

KinpkicTp  mpoaHami3oBaHMX HaMH  TEPMIHIB
MapKETHHTOBOI [iSUTBHOCTI (KIAaCHYHHH Ta Cy9acHUH
MapeKTHHT) Hayiuye Omau3pko 9000 oguHUIG, IO Aa€e
MiJCTaBy 3aYMCIUTH LIO0 TEPMIHOCHCTEMY JO TPYIH
MaKpOTEPMiHOJIOTIH.

b. CrpykrypHuii  cxiax  TepMiHiB  (BWAH,
CHIBBIHOIICHHS X CTPYKTYPHUX THIIIB) TOBOAUTH, IO
Yy MapKeTHHTY nepeBaxkatoTh OiHapHi TepMinu (70 %).
Moo cmocobiB CIOBOTBOPY, TEPMIHH YTBOPIOIOTHCS
3a  JIOIIOMOTOK)  CEMAaHTHYHOIO, CHHTaKCHYHOTIO,
Mop¢oJoTiyHOTO  Ta  MOP(OIOT0-CHHTAKCHIHOTO
cnoco0iB. Halfmommpenimumu € Mozaeni:

N + A (imennuk + mpukMeTHHK): marketing
digital, commerce électronique

N + préposition + N (iMmeHHHK + NPHUAMEHHUK +
iMmennuk): concept de produit, concurrence entre
les marques

V + N (miecnoBo + imennuk): attirer des
prospects, vendre en ligne [6].

Cepen pi3HHX CIIOBOTBIPHHX 3aco0iB HOMIHAIii
4JinpHe Micue 3aiimMaroTh abpeBiatypu. [Ixepenom
abpesiaryp, 3a3BUYa, € CIIOBOCIIONTyYCHHSI.
Aobpesiatypa y M/l — e mapasenpHa ckopodeHa popma
HasBHOI TEPMIHOJOTIYHOI OJMHHUI, 3HAYCHHA SKOI
3amunIaeTbest 0e3 3MiH. OCHOBHHMMH CTPYKTYPHHMH
TUIIAMHA CKOPOUYCHHUX ¢bopm € iHinianbpHi,
CKJIaTHOCKOPOYEHI, amoKOIiYHI ~ Ta  CNINTHYHI
abpeBiaTypu 3 O0C3yMOBHHMM IE€PEBaXKAHHSM YaCTKH
imimianerux: pub(licité), promo(tion), perso(nnel,-e),
logo(type), bio(logique), écolo(gique). Y mnpomueci
a”amizy TepMiHocuctemMd MJ MM KOHCTaTyBas
3HaYHY KUTBKICTh aKPOHIMIB Ha MO3HAYCHHS acOIlialil,
areHmiii, ¢oHIIB, Je¢ TPOCTEXKYETbCI BHUpPa3Ha
TEHJCHISA 10 (QOHETHYHOTO OoopMIICHHS abpeBiaTyp
y BUTJSAI BIACHHX Ha3B abo K CJiB, IO 32 CBOIM

dopmanvui
«CTPKTYpHI

3BYKOBUM 3MICTOM HaraayrTb HOpMaTI/IBHi
cmoa: Medef (Mouvement des entreprises de
France), PICASSO (Pratique-Innovation-

Considération-Avidité-Sécurité-Sentiment-Orgueil),

le SONCAS (Ha TO3HaUY€HHS MHEMOTEXHIYHOTO
OpUiOMYy IJIsI ONHUCY IMITyNbCiB, $Ki BHHHUKAIOTh
y TmoKynms mig dYac TpuaOaHHS —TOBapy, IIpo

mo 3ragyerscs y KHu3l «Mapkerunr» K. [lemepa:
«Skmo Bu Bm3Haumian SONCAS  kiieHTta, 1110
po3MH(pPOBYETHCS SIK Oe3nexa — 2iOHiCMb — HOBU3HA —
Komghopm — epowi — cumnamis, TO, TPE3EHTYIOUU
TOBap, HAroJOIIyWTe Ha INEPHIOYEPrOBOMY apryMEHTI
Ta aKLEeHTyHTe Ha KpuTepii Oe3neku» [9, c. 248—249].
B. Cepennro BenWYuWHY TEPMIiHIB BCTaHOBIICHO
NUIIXOM TMiApaxyHKy IX CKIaJoBUX. Binrak, TepMiHU
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Ml B cepemHboMy Hamiuyooth 2,13 crioBa
(y mianasoi Bix oxHoro jgo 1’sith). Lle o3navae, mo
TOPsA i3 OMHOKOMIIOHEHTHEMH (agent (m), enseigne
(), logo (m), segment (m), yacTHHA TKHX CTAHOBUTH
29,5 %, (GYHKIIOHYIOTh TaKOX Ti, IO HATIYYIOTh

IBa KommoHenTH 1 Oinemre (utilisateur final,
revenu par téte).
V  mpomeci  CTAaHOBJEHHA Ta  PO3BUTKY

TEPMIiHOJIOTi] BHACIIZIOK CBIIOMOTO YH HECBIZOMOTO
BimOOpY, 30KpeMa, SK Pe3ylbTaT KOHKYPEHIN Mix
TEpMiHaMH,  MepeBary  HaJaloTh  KOPOTKHM
TepMmiHam. Binrak, mnpuKiIagm IOBOAATH, IO
OJMHUII MEHINOI MOBXUHH (PYHKIIOHYIOTH y MOBI
JUIS CTBOPEHHS BAXJIMBUX 1 4YacTO BXKUBAHHUX
TEPMiHiB, 1110 BiANOBiJJa€ BUMOTaM €KOHOMIT 3yCHIIb.

I'. Temermunmii cxman. Jlo mocmimkyBaHOL
TEPMIHOCHCTEMH BXOMSATH:

— 0a30Bi TepMiHHU, 110 HE 3a3HATN CEMaHTUIHOL
MomudiKarii HOMIHATHBHUX OHMHHIIb, SKi YCIIaJKOBAHO
Biml iHmMX TepMiHOcHcTeM: commerce  (m),
marché (m), vente (), produit (m) ta ixui;

— TepMiHM-NOXiAHI Bia 0a30BMX, HaNpUKIAI:
commerce — commercant (m), commercer (V);
marché — marchéage (m), marchand (m); vente —
vendeur (m), vendable (adj), a Ttakox
CIIOBOCIIONYYCHHS, B SKAX OAWH abo Oinbiie
KOMITOHEHTIB € 6asoBumu (accord de commerce
«ToproBa yrojma», marchand en gros «onroBwuii
npoxasens», qualitté marchande «sxicts TOBapy»,
test de marché «rectyBanus punky», campagne de
vente «kaMmaHisi 3 IPOJAKY»);

— aJlanTUBHI TEPMiHH 3 TIEPEBaYXHO BTOPHUHHOIO
ceMaHTHYHOIO (¢yHKIiero: commercialisation (f) —
action de commercialiser, de répandre dans
le commerce «mpomax»; marchandage (m) — action
de marchander, de débattre le prix «roprisis»;
invendus (m) — qui n’a pas été vendu «roBap, 110
He npojascs» [6; 14].

. @peiimoBuii aHami3 1aB 3MOTY IPOCTEKUTH
NpoLIeC BHUHUKHEHHS Ta 3aKpilJICHHS TEepMiHIB.
[NobymoBana Hamu (hpeiiMoBa cXeMa TepPMiHOCHCTEMH
CKJIAA€ThCS 13 4 0a30BUX KOHIIEITIB:

Punox,

CK1a008i pUHK08020 MEXAHIZMY,

CKAa008i 3MIUAHO20 MAPKemuHe,

Ilocepeonux 63aemo0ii mixc 06’ckmamu ma
¢y ’exkmamu M, sxi posriagaeMo sk cyOdperMun

¢peiiMy «MapKeTHHTOBa [iSUIbHICTH», a TaKOX
11 onopHUX KOHIIETTIB:
Cyb’eckmu  cepedosuwa  punxy, Cy6’exmu

PUHKOBUX Onepayill;

Honum, IIpono3uyis,

Lina, Tosap;

Ipomoyis, [Jucmpubyyis;

Tunu i Oocepena ingpopmayii, Texniuni 3acodu,
Incmpymenmu, SKi 3a CBOEIO CYTHICTIO € iX
CIIOTaMHU.

B cBoro uepry omopHi KOHLIENTH HOIISIOTHCS
Ha CyOKOHIIETITH.
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Tosap, HaNPUKIIAL, BKIIIOYAE CYOKOHIICTITH:
— cycle de vie d’un produit /mnHAMIKa XUTTEBOTO
LUKy TOBapy,
— produits leaders /ToBapu-mninepwu,
— emballage /makyBanns,
— outils de positionnement /3aco6u MO3KITIOHYBaHHS.
Cnoramu ToBapy €:
forme /dbopma,
couleur /kouip,
ergonomie /epronomixa,
qualité /axicTs.

3a3Buuait BHKOPHUCTOBYETHCS JTOTIOMI>KHUH
MOHATIMHUKA amapar, HEOOXimHMM A ommcy Ta
XapaKTEepUCTUKH CIIOTIB.

Ho TpeThoi rpynu - CeManmuyHi
XapakmepucmuKy — MU BKITFOYJIH:

— IpeIMETHY CHiBBiIHECCHICTh

JocmipkyBana TepMiHOCHCTEMa YTBOpeHa B

pe3yIbTaTi B3aEMOIIT KiTbKOX 0a30BUX TEPMIHOCHCTEM,
mo 3a0e3MeduyloTh HOMIHAINIO KOHIIENTIB 1 IPOIECiB
rajy3eil 3HaHb, HA MEXI1 SIKUX c(OPMYBaBCSI HOBHI THII
eKoHOMi4HOi nisutbHOCTI. Llto Kareropito (opMyroTh,
30KpeMa, TaKi TOKa3HUKH:

a. CeMaHTHYHa [OCTYNHICTh. TepMIHOJOTIS
MapKeTHHTY, SIK 1 Oy/ab-sKa cremniantizoBaHa IIiIMoBa
HAyKd 1 TEXHIKH, € 3pO3yMUIOI0 MO THX, XTO
npodeciifHo 3afiMaeThCsT IIMM THIOM EKOHOMIYHOT
JUSUTBHOCTI, OJJHAK € MEHII JOCTYIHO I PO3yMIiHHS
HIMPOKOTO KOJIa KOPUCTYBAYiB.

0. BapiaruBHicTP  HOMIHATHBHHX  3aCOO0iB.
B pesynpraTi aHamisy HamMH BCTaHOBIJIEHO, IIIO
TepMinocucTeMa MJI mosricemiuHa, OCKIJIBKH MICTHTh
23 TOHATTA, SKi HOMIHYIOTH 63 TepMiHH-CHHOHIMH,
KOTpi IX YTOYHIOIOTH 1 JdeTanmi3yioTh. Po3yMmiHHS i
creliaibHUH 3MICT IUX TOHSATh HE BapTO PO3IJISAIAATH
06e3  3HaHHi  ocoOimuBOocTed  chepu  IXHBOTO
3aCTOCYBaHHSI.

[HIIMMH CEeMaHTHYHUMH PHCAaMH TEPMIHOCHCTEMH
M/ €:

— TIOHATIHHA 130MOpQHICTH TEPMIiHOJIOTIT
(HasBHICTH OMOHIMIT, MOTiCEMil, CHHOHIMIT),

— aOCTpaKTHICTB/KOHKPETHICTh 1 KaTeropiaibHi
CHIBBIHOIIEHHS  (TEpMIHM, SIKUMH  HailMEHYIOTb
MOHATTS PI3HUX KaTEeropiil: 00’ €KTH, POIECH 1 T.11.),

— CTPYKTYpOBaHICTb [2, ¢. 69—78].

Onmc (QyHKIIOHATBFHOTO IIOTEHIiay TEpMiHiB
3a3BUyYail mependadae aHalli3 CyKyMHOI NparMaTHKH
JIEKCHYHUX OJMHUIb Ta BU3HAUCHHS IX KOMIIOHEHTIB.
HaromocumMo Ha 1BOX MOMEHTax y MpOIECi ITOSBH
HOBOTO CJIOBa: 1) CTBOpEHHS y MOBJIEHHI HOBOTO CJIOBA
HAa OCHOBI aKTHUBHOi CIIOBOTBIpHOI MOJeni, Ta

2) 3akpiluUleHHS CTBOPEHOTO CJoBa y MOBi, B Ti

CJIOBHHKOBOMY CKJaJi SK CYCHUIBHO HEoOXimaHOi
omuHuni. [lepmie sBUIIE BBa)KAaEMO MEXaHI3MOM
CIIOBOTBOPEHH, SIKE 3a3BUUai OIHUCYIOTh
Y CTPYKTYpHHX T€pPMiHaxX, TOII SK Apyre — CKIATHHUA 1
TPUBAJIMK  Tpolec, IOB’SI3aHMH 13 3POCTaHHAM

BaroMocTi JFOACEKOTO (akropy. I e He BHIAIKOBO,
OCKIJIbKH MOBEIb, 3aCTOCOBYYM TEPMIHH BIUIUBAE
MIEBHUM YHHOM Ha cliyxXada: CIIOHYKa€ WOro 3iMCHHUTH
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SIKyCh TPaKTHYHY JiI0 CTOCOBHO pedepeHTHOI
CHUTYaIii, CIIpUsA€  OTPUMAHHIO  JIOJATKOBOIL
iH(popMaii Tormo.

Y sgkocTi (YHKIIOHAJIPHUX MapaMeTpiB MH
BpaxyBaJIM HACKIJIbKA HOPMOBAHOIO, 3araIbHOIPUHHSITOI0
Ta 3araJIbHOBXXMBAHOIO € TEPMIiHOJIOTiSI MApKETHHTY.
BinTak 1onaTkoBo BKaKeMO Ha KpUTEpii, HA OCHOBI
SIKHX MH OIHCAJId OCHOBHI O3HAKU CUCEMHOCHI
mepMinoa02ii MAPKETHHTOBOI AisUTHHOCTI!

A. Tnizooea cmpyxkmypusayia. 3HaYCHHEBA
MOEIHYBAHICTh TEPMIHOCHCTEM HAH00’ €KTUBHIIIEC
NPOSIBIISIETBCS.  HA  CHMHTaKCUYHOMY DIiBHI  IpHu
Mop¢osorivHOMY ~ croco0i  TBOpPEHHS,  KOIH
a) 0a3MCHUN KOMITOHEHT JOTIOBHIOETHCS O3HAKOBUM
KOMITIOHEHTOM a00 ©0) 03HaKOBMH KOMIIOHEHT
TepMiHa Ha0yBae cTarycy 0a3MCHOTO KOMIIOHCHTa
moxigHoi HomiHamii [4. c¢. 154]. 3aBmgku UM
crocobaM CIIOBOTBOPEHHS, TepMiHH (OPMYIOTh
CIIOBOTBIPHI THi3#a. 3 OISy Ha pi3HOOIYHICTH
CEMaHTHKM Ta HAasABHICTh POJO-BHUIOBHX 3B’S3KiB,
TEPMIHOJIOTIYHE THI3I0 OXOIUIIOE SIK CIOBOTBIpHE
THI300, TaK 1 TOXiAHI, YTBOPEHI 3 YypaxyBaHHIM
CIIOBOTBIPHOI ~MOTHBaNii, Hampukiag: concept
marketing, concepteur-rédacteur, conception
artistique échantillon par zone, échantillonnage
croisé, échantillonner [14; 17].

3acTocoBaHi HaMH  METOMM  JOCIIIKCHHS
KOpIyCy TEKCTIB BHUSBHIM 54  THI3IOTBIpHI
TEpPMiHM-IOMIHaHTH, IO CTaHOBUTH 1,6 %

BiJl 3arajibHOI KUTBKOCTI IMPOaHANi30BAHOI JIEKCHKH.
Cepen THI3ZOTBIpHUX TIEPEBAKAIOTH TEPMIHU:
affiche, ~ commande,  distribuer,  emballer,
marchandise, marché, mercatique, segment, vente.
VY mopanemIoMy YTOYHEHHI CHELiabHOTO IMOHATTS
CTPYKTypa T€pMiHa MOXE YCKIJIAJHIOBAaTHUCh, OIHAK
3B’SI30K MOro 3 TEHE3HCHHM THI3JOTBIPHUM
TEPMIHOM 30€piraeTbcs, TOOTO POTOPHYTHHA TEPMiH
HE BHXOAUTH 332 MEXI IONEPEJHBOr0 THI3/A.
HeoOximHo Harojocutd, 10 1 caM TepMiH-
JIOMiHaHTa, SKUH 30epirae MOMEPeIHI0 CTPYKTYPY,
3MATHAH HOMIHYBaTH IIOYaTKOBHH 3MiICT, KOTpHHA
MIEBHOIO MiPOO 3MIHIOETHCS Yy TEPMIHOCHUCTEMI.
3iiiCHeHHUI JTIHTBICTHYHMI aHANI3 MiATBEPIKYE
JOMIHYBaHHS TEpPMiHIB COMMErce, CONsSoOmMmer,
franchise, marché, marque, prospect, vente, o
3YMOBJICHO, Ha Hallle MEPEKOHAHHS, THIIOM TBIpHOT
OCHOBH: IO aOCTpakTHIiIIa TBipHa OCHOBA, TO
OijplIe MOXKIIMBOCTEH IUISi NMPHUPOIIEHHS 3HAYEHB.

3mebimpImoro  MoXiAHI TepMiHHM € OiHapHUMH
CTPYKTYypaMH, YyTBOPEHUMH 32 TPaAMLIHHUMHU
CIIOBOTBIDHMMH ~ MOAEIAMH, TOOTO  HUIIXOM

JIOIaBaHHs €JIEMEHTIB y TUIaHi MOP(EMHOTO CKIIay:
cybikciB — sk mpoxyktuBHEHX (-ant, -able, -ique,
-(a)tion, -teur), rax i okasioHanpHuX (-terie, -isme,
-age, -ité); mpedikciB — mnpomykruBHEX (t€lé-,
macro-, éco-, hyper-) i merm aktusaux (pluri-, dé-,
pré-, para-, cyber-). Crpykrypa moxigHux TepMiHiB
TUIOBA Ui CJIOBOTBIPHOI CHCTEMH (DpaHILy3bKOI
MOBH: HOBi CIIOBa YTBOPIOIOTHCS 32 THMH CaMHMH
CIIOBOTBIPHHUMH MOJIETISIMH, 10 H yKe iCHYyrodi,
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1 TOBHICTIO 30€piratoTh BMOTHBOBAHICTh 3HAYCHHSI, SIK
3aCBIUYIOTHh HABE/ICHI IPUKIAIH:

affiche (f): afficher, afficheur, affichiste, affichage,
affichette,

commerce (m): commercer, commerc¢ant,-g,
commercial,-e, cybercommerce, e-commerce, €cOCOmMMerce,
M-commerce,

concurrent (adj, n): concurrence, concurrencer,
concurremment, concurrentiel ,-le,

marque (f): marquer, marqué,-e, marquant,-e,
marquage, marqueur,-euse, marqueter, contremarque,
multimarque,

produit (m): produire, producteur,-trice, production,
sous-produit, écoproduit,

stock (m): stocker, stockeur, stockage, déstockage,
déstockeur, transtockeur [14; 17].

3a BucHOBKOM JK. JlfoOya, iCTOTHUMH O3HaKaMH
MPOJYKTUBHOCTI MOAENI € Ti 31aTHICTb 00CITyroByBaTH
HOBi c(epu CYCIITBHOTO JXKUTTS (HOBI HayKH, Tamys3i
TEXHIKH), a TaKOX 3HaTHICTh aQiKCiB cIIOTydaTHucs
3 Mopdonoriyno pisHuMu ocHoBamu [10, C. 9]. Lle
O3Hayae, IO CJOBA, CTBOPEHI 3a MPOJYKTUBHHMH
MOJICIISIMU, BXOJASATH NI0 BIAKPUTOTO JICKCHYHOTO PSAY,
SIKHH TIOCTIHHO ITOTIOBHIOETHCS.

b. Cunonimiunicmes. CHHOHIMIIO  BBaXalOTh
OIHUM i3 HaWBaXJIMBIIIUX BHIIB MapagurMaTHIHHX
3B’s3kiB. HaBiTh MOBI Hayku, SKa € YacTHHOIO
3araJbHOHAIIOHANBHOI ~ MOBM,  BJIACTHBI  IPOSIBH
pizaomaniTHOCTI. @. ne Coccrop 3a3Hayae, 0 YPUBOK
TEKCTY, KU He MICTUTh CHHOHIMIB i CIiB-CyOCTHTYTIB,
€ He TPOCTO OJHOMAHITHHUM: WHOTO MOBa CTBOPIOE
BpaKEHHS MATOJIOTIYHOrO MOBJIeHH: [16, c. 24—36].

B miHrBICTHII BBa)KaroTh, 1[0 KOHTEKCT JOIIOMAarae
CJIOBY BHICTYTIaTH B 3HAYCHHI, IPUTAMaHHOMY 1HIIOMY
CJIOBY YM TEPMIHY, 1110 CTBOPIOE THM CAMHM OCHOBY TaK

3BaHOi  BupazHocTi MoBu. Came B Mexax
MIKpOKOHTEKCTY, A€  po3mudpyBaHHS  CIOBa
BiIOyBaeThCsl  uepe3  HempsiMi  3B’S3KHM, MOXHa

BUOKPEMIIIOBATH PI3HOBUIIM CHHOHIMIB — KOJIU 3-TIOMIXK

KIJTbKOX 3HAueHb CJIOBa pEaJli3yeTbesl OJHE, SIKE
B IHITUX yMOBax € OJHM3BKHUM a00 Ma€ Jemo iHIIUiH
cmuci, 3adikcoBaHMH  y3ycoM, Ta  BIATNOBIJIHO,
CIIOBHUKOM.

A. Jlemann, ®. Maprin-bepre BHU3HAYAIOTH

CHHOHIMIIO SK BIJHOIIEHHS €KBIBAJIEHTHOCTI MIX
JIBOMA YU KiJIbKOMa JISKCHYHUMH OJAMHHULISIMH 3 Pi3HOIO
¢dopmoro. Jlnst CHHOHIMIB XapakTepHa HasIBHICTb
ofHOro mnosnauyBaHoro (méme signifié) i kinbkox
nosHadyBanbHuUX  (Signifiants différents): y mpomy
CeHCl BOHHM € TIOBHOIO MPOTHJICKHICTIO OMOHIMIB,
JUISL SIKHX XapakTepHE OJHE I03Ha4dyBaJIbHE 1 pi3HI

no3HauyBani [13, ¢. 54-55].

VY  mocmimkeHH] CUHOHIMIT MOBO3HABIII
aKIEHTYIOTh Ha TOTOXHOCTI a00 MOAiOHOCTI 3HAYCHB;
iX [[JIKOBUTIH YM YaCTKOBIA B3a€MO3aMIiHHOCTI
y  TEKCTi; OIIIHHO-CTWJIICTUYHIH  XapaKTePUCTHIII.

M. II. Kouepran, B. Il. /lanuneHko BBaaroTh, 110 Ha
BiIMIHY BiJl 3araJibHOi JIEKCUKH, TEPMIiHHU-CHHOHIMHU
CIBBIZHOCATHCSA 3 OJHUM 1 THM CaMHM IIOHSITTSIM,
TOOTO TyOIIOIOTH HOTO.
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Hame mocmimkeHHsT BUSBHUIO BEIUKY KUJTbKICTh
TEPMiHIB-CHHOHIMIB, 3-TIOMDK SKHX HaBeIeMO
HaOLIBII TOMINpEHi:

Badge antivol / Ge#imk—3axucT Bim KpamiKH:
étiquette rigide, galette, macaron, traceur, verrou
antivol

Brochure publicitaire / pexnamuunit matepiar:
dépliant, plaquette publicitaire

Emballer / 3araKyBaTH:
conditionner, envelopper

Lecteur optique / 3umTyBau MITPUX-KOMY:
douchette, lecteur de code barres, peigne optique,
scanneur, scannette

Prospect / morenuiiinuii kiient: client potentiel.

Vendeur / mponasens: conseiller de clientéle,
chargé de clientele [14; 17].

OCKUTBKH y MOBi CIIOBO HE i30JIbOBaHE, BOHO
HaOWpae 3MICTy y BIiONOBITHMX CEMaHTHYHHX Ta
KYJIBTYPHHX CTPYKTYpax, 3 ypaxyBaHHsM SIKHX 1
obupaerbcs cuHOHIM. OKpiM TOro, HasBHICTb
3HAYHOI KIIBKOCTI CHHOHIMIB Yy MapKeTHHIY
3aBJsiYy€ MOMITHOMY B)KMBAHHIO aHTJIILM3MIB, SKe
MOSICHIOETHCSL TPAJIUIIEIO Cepell OKPEMUX COLIYMIB 1
CLOFO,Z[Hi € JO0CTaTHbO NOMIMPEHUM  SABHUIICM:
shopping = magasinage, package = emballage.
OpHi€I0 3 MPUYMH TOUIYKY AHTITIHCHKHX TEPMIiHIB
Ha  [O3HAYCHHI  TMOHATH y  (paHIy3bKiil
TEPMIHOCHCTEMI MapKeTHHIY € iX MiCTKa CTPYKTYpa,
0 CJOyrye MOBHii exoHoMii: anria. multipack
Ha 3aminy ¢panmn. emballage groupé — emballage
primaire regroupant plusieurs produits; aur. spam —
nyoner ¢panm. polluspostage [14]. IIi cuHOHIMHK

empaqueter,

MOKJIMKaHI Ui  yTOYHEeHHs abo jaudepeHmianii
3Haue€Hb YM 1X BIATIHKIB, OCKIJBKH came
nparMaTH4Hi ~ KOMIIOHEHTH B CEMaHTHYHIH

CTPYKTYpl CJIOBa € TI€I0 JIAHKOIO, sIKa TIOEIHYE
CEeMaHTHKY CJIOBA 3 HOro mparmarukoro. Jlo Toro x

pPI3HUIL MK CHHOHIMAMH HE TIPOSBISAETHCS
Yy KOHLENTYyalbHOMY IUIaHI — BOHAa 3yMOBICHA
30BHIIIHIMH ~ YWHHUKAMH, 30KpeMa,  piBHEM

MOBIICHHSI, Teorpa(piqHAMU, COIIONIHIBICTHIHUMHA
3MiHamu Tomro [3, ¢. 69].

B. Hinicnicmb ma cmyniny camocmiiinocmi
mepminie mapxemunzy. CTymniHb CaMOCTIHHOCTI
TEPMIHOCHCTEMHU BU3HAYAIOTh HITSIXOM
BCTAHOBJICHHS CITiBB1THOIIICHHS MiX ii

BJIACHUMH TEpPMIHAMM, TEPMiHAMH-3alI03MYECHHIMHU 3
IHIINX TepMiHOCHCTEM abo X i3 3araJlbHOJITEpaTypHOL
MoBH. [Ipo caMOCTIHHICTh CBIAYUTH 1 BIOPSIKOBAHICTh
TEPMIHOCHCTEMH, 30KpeMa 3HayHa KiJIbKICTh TEPMIiHIB,
IO BXOAATH 1O CTPYKTYpPU TEPMIHOTBIPHHX THi3],
TOOTO CYKYIHICTH TEpMIHIB, 00’€JJHAHMX Ha OCHOBI
OJTHOTO KOMIIOHEHTa-sifpa (Y TO OJHOCIIBHOTO
TepMiHa). Biarak, TepmiHocuctema MJ] i ckman
TEePMiHIB, IO BXOAATH IO Hel, 3HAYHOI MIpOIO
3aJIeKaTh Bif TIOTIEPETHHOTO npodeciitHoro,
3araJbHOKYJIBTYPHOTO Ta JIHTBICTHYHOTO JOCBIiAY
iHiIiaTopiB  CTBOpeHHS HaHOI Taimy3l 3HaHb i

BucHoBkn. JlaHe [OCHiIKEHHS IIPHUCBAYCHE
cUCTeMaTH3allii TEPMIiHOJIOTIT MAPKETHHTY 1 3aCITyTOBY€E
Ha YyBary, OCKIUJIBKM € TIEPCIIEKTHMBHHUM CHOCOOOM
nacrnoptusailii Oyab-saxoi TepminocucteMu. OcobIuBoT
3HAYYINOCTI Iel CrOCiO MPEeNCTaBICHHS TEPMIHOCUCTEMH
Ha0OyBae y 3B’S3Ky 3 HOAAJBLION KOMII IOTEpHU3ALIEI0
0araTboX MPOLECIB TOCTIIKECHHS TOPSIT 13 TEHACHIIIEIO
O PpO3MIIsy MOBHHX SIBHIN Y KOMYHIKATUBHOMY
ACIEKTi Y Cy4aCHOMY MOBO3HABCTBI.

«[Tacmopt» TepmiHocuctemu MJl, ckiIageHUA
3 ypaxyBaHHSM OCHOBHHMX CKCTPATiHIBICTUYHUX Ta
JMHIBICTUYHUX XapaKTePUCTHK, A€ 3MOTY OTpPUMATh
LTICHY iH(OPMALIII0 CTOCOBHO il CTPYKTYpPHO-CEMaHTHUHHX
Ta CHUCTeMHO-(QyHKLIOHANIBHUX mapamerpiB. Okxpim
TOT0, 3aIpPONOHOBaHa ()peiMOBa cXeMa MapKETHHIOBOI
TUSUTBHOCTI JI03BOJISE 3PO3YMITH MOXKJIMBI 3HAYCHHS 1i
cyOdpeiimMiB Ta CJIOTIB, II0 CBOEIO YEPror J0MOMArae
MIBUIIE OCMHUCIMTH KOHTEKCT, HAaBiTh SIKIIO HE BCi
JIeTali BiJloMi.

B xomi aHamizy JIEKCHYHOTO KOPIyCY MH
30CepeINCs HAa HaWBaKIMBIMIIN comianpHIA QyHKIIT
MOBH — (QyHKOIi mpodeciiiHOi KOMYHIKamii, sK
00’€KTHBHOI MEPEyMOBH BUKOPUCTAHHS JIEKCHYHOTO
Marepiany B IEeBHUX IIUJISX.

BpaxoByroun TOH  (akT, MmO TEPMIHOIOTIs
3abe3rneuye aHalli3 BY3bKOCIEIIATi30BAHUX IOHSTH,
mpoIieciB, Jiff Ta iXHIX Ha3B y MeXKax I[eBHOI
TEPMIHOCHCTEMH, BOHA BHKOHYE BAXIHBY (DYHKIIIIO
y mporeci BimOOpy Ta peKOMEHIAIil TepMiHIB it
CTBOPEHHSI CIIEIiai30BaHUX CJIOBHUKIB KOHKPETHOT
raimy3i HayKHM YW TEXHIKH Ta 3a0e3led4eHHs NOoTped
KOpPHCTYBaYiB.
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Taxonomy of the Terminological System of Marketing Activities Based on Its Functional Characteristics

The presence of terms in the general language is associated with the constant updating of electronic dictionaries, which help to quickly search for terms, taking
into account morphological forms and the ability to find examples of their use for more accurate translation, training, or professional work. There is also a need to
create terminological support for modern information management systems, banks, and databases, since, as is well known, terminology is a set of words related
to a professional field of activity (technology, management, culture, etc.) that are interconnected at various levels: lexical-semantic, word-formation, and
grammatical.

The influence of the functional component on its organisation indicates that language is a system of means of expression that exists and develops in speech.

The purpose of the article: since linguistic research shows that the principles of linguopragmatics, as a discipline that studies the purposeful use of language by
humans, are not sufficient to ensure the study of the mechanisms of formation and functioning of marketing — a science and, at the same time, a practical activity
that is developing in the modern conditions of international cooperation between specialists, we propose to combine them with elements of cognitive linguistics.
Simultaneously, cognitive science, with the help of language, helps to obtain an adequate understanding of human consciousness and mind, and thus to
understand how linguistic phenomena reflect and shape our thinking, memory, and perception of the world.

The results of the analysis of the corpus of factual material allow us to assess the significant functional load of marketing activity terms: they attract the attention
of supermarket shoppers, readers of advertisements on public transport or in other public places, and online sellers interested in a quick sale with minimal
linguistic expenditure due to their communicative richness.

Keywords: terminological system, taxonomy, nested structuring, synonyms, macro- and microstructural aspects.
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